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ACADEMY REAL ESTATE SCHOOL 2015 AREC Required Topic and Agent Safety RECE-15-6-440 6 Classroom

Environmental Issues in Your Real Estate World CEDE-15-6-042 6 Distance

Foreclosure, Short Sales, REO's and Auctions CEDE-15-6-048 6 Distance

Know the Code: Real Estate Ethics CEDE-15-6-049 6 Distance

The Truth About Mold CE-15-6-052 6 Distance

AMERICAN SCHOOL OF REAL ESTATE EXPRESS 2015 AREC Required Topic RECE-15-3-407 3 Classroom

COMMERCIAL PROPERTY ANALYSIS CEDE-15-3-031 3 Distance

COMMERICAL BROKERAGE SPECIALIZATION CEDE-15-3-030 3 Distance

ENVIRONMENTAL ISSUES IN REAL ESTATE CEDE-15-3-032 3 Distance

Ethics Training for Today's RE Agent - Classroom CE-14-3-356 3 Classroom

ETHICS TRAINING FOR TODAY'S REAL ESTATE AGENT CEDE-15-3-033 3 Distance

FAIR HOUSING, THE LAW OF THE LAND CEDE-15-3-034 3 Distance

PROPERTY MANAGEMENT CEDE-15-3-035 3 Distance

Property Management CE-15-3-365 3 Classroom

RESIDENTIAL FINANCE CEDE-15-3-036 3 Distance

RISKY BUSINESS MANAGEMENT TECHNIQUES CEDE-15-3-037 3 Distance

SHORT SALES & FORECLOSURES CEDE-15-3-038 3 Distance

TECHNOLOGY IN RESIDENTIAL BROKERAGE CEDE-15-3-039 3 Distance

WORKING WITH DIVERSITY TO ASSIST THE CONSUMER CEDE-15-3-040 3 Distance

WORKING WITH SENIORS CEDE-15-3-041 3 Distance

ARKANSAS OKLAHOMA SCHOOL OF REAL ESTATE Buyer Representation CEDE-15-6-064 6 Distance

Environmental Issues in Your Real Estate Practice CEDE-15-6-066 6 Distance

Everyday Ethics in Real Estate CEDE-15-6-366 6 Distance

Fair Housing CEDE-15-6-065 6 Distance

Introduction to Commercial Real Estate Sales CEDE-15-6-068 6 Distance

Property Management and Managing Risk CEDE-15-6-069 6 Distance

Real Estate & Taxes: What Every Agent Should Know CEDE-15-6-070 6 Distance

Real Estate Finance Today CEDE-15-6-067 6 Distance

ARKANSAS REAL ESTATE CAREER TRAINING 2015 AREC Required Topic RECE-15-3-426 3 Classroom
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ARKANSAS REAL ESTATE CAREER TRAINING - cont. Agent and Broker Responsibility CEIV-15-6-326 6 Classroom

Agent Safety & Technology for Safety CE-15-3-384 3 Classroom

ETHICS & PROFESSIONALISM IN REAL ESTATE CE-15-3-018 3 Classroom

FAIR HOUSING CE-15-3-017 3 Classroom

FROM CONTRACTS TO CLOSING CEIII-15-6-016 6 Classroom

PRACTICAL APPLICATION OF AGENCY & DISCLOSURE CEI-15-6-006 6 Classroom

REAL ESTATE CONTRACTS CEII-15-6-015 6 Classroom

Real Estate Policies and Procedures CEV-15-6-327 6 Classroom

RESPA CE-15-3-328 3 Classroom

Short Sales CE-15-3-329 3 Classroom

Technology in Real Estate CE-15-3-409 3 Classroom

ARKANSAS REAL ESTATE SCHOOL, INC. 2015 AREC Required Topic RECE-15-3-396 3 Classroom

NAR Quadrennial Ethics CE-15-3-342 3 Classroom

Sustainable (Green)Building Practices CE-15-3-398 3 Classroom

Tax Strategies for Real Estate CE-15-3-419 3 Classroom

The Real Estate Business: The Rest of the Story CE-15-3-343 3 Classroom

ARKANSAS REAL ESTATE TRAINING ACADEMY 2015 AREC Required Topic RECE-15-3-390 3 Classroom

Ethics CE-15-3-056 3 Classroom

Fair Housing CE-15-3-055 3 Classroom

Finance CE-15-3-057 3 Classroom

ARKANSAS REALTORS ASSOCIATION Contract Law for the Real Estate Professionals CEDE-15-3-391 3 Distance

ETHICS & PROFESSIONAL STANDARDS CE-15-6-005 6 Classroom

GRI 101 - Real Estate Contracts & From Contracts to Closings  CE-15-12-010 12 Classroom

GRI 102 - Green/Environmental CE-15-6-348 6 Classroom

GRI 201: Technology CE-15-6-349 6 Classroom

GRI Finance CE-15-6-395 6 Classroom

Mastering Real Estate Negotiations CEDE-15-3-392 3 Distance

Tax Considerations for Home Owners CEDE-15-3-393 3 Distance

BLACK RIVER TECHNICAL COLLEGE AGENT & BROKER RESPONSIBILITY CEIV-15-6-025 6 Classroom
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BLACK RIVER TECHNICAL COLLEGE - cont. Knowledge, Awareness & Empowerment with Required Topic RECE-15-6-428 6 Classroom

PROPERTY MANAGEMENT & LANDLORD-TENANT REALTIONSHIP CE-15-6-027 6 Classroom

BOMA - BUILDING OWNERS & MANAGERS ASSN BOMA GLR CE Seminar CE-15-6-320 6 Classroom

BROADWAY REAL ESTATE SCHOOL Agent & Broker Responsibility CEIV-15-6-226 6 Classroom

Buyer Representation in Real Estate v 5.0 CEDE-15-6-230 6 Distance

From Contracts to Closing CEIII-15-6-227 6 Classroom

Introduction to Commercial Real Estate Sales CEDE-15-6-231 6 Distance

Know the Code: Real Estate Ethics V1.0 CEDE-15-6-232 6 Distance

Practical Application of Agency & Disclosure CEI-15-6-228 6 Classroom

Property Management and Managing Risk CEDE-15-6-233 6 Distance

Real Estate & Taxes - What Every Agent Should Know CEDE-15-6-316 6 Distance

Real Estate Contracts and 2015 AREC Required Topic RECE-15-6-408 6 Classroom

Real Estate Finance Today v 7.0 CEDE-15-6-317 6 Distance

Real Estate Policies & Procedures CEV-15-6-319 6 Classroom

Red Flags Property Inspection Guide v 4.5 CEDE-15-6-318 6 Distance

CAMP REAL ESTATE SCHOOL Buyer Representation CEDE-15-6-087 6 Distance

Environmental Issues in Your Real Estate Practice CEDE-15-6-088 6 Distance

Fair Housing CEDE-15-6-089 6 Distance

Foreclosures, Short Sales, REOs & Auctions CEDE-15-6-090 6 Distance

Introduction to Commercial Real Estate Sales CEDE-15-6-091 6 Distance

Mortgage Fraud & Predatory Lending CEDE-15-6-093 6 Distance

No Hype, No Fluff, Just Facts RECE-15-6-412 6 Classroom

Property Management & Managing Risk CEDE-15-6-094 6 Distance

Real Estate & Taxes: What Every Agent Should Know CEDE-15-6-096 6 Distance

Real Estate Finance Today CEDE-15-6-097 6 Distance

Real Estate Policies & Procedures CEV-15-6-086 6 Classroom

Red Flags Property Inspection Guide v4.5 CEDE-15-6-098 6 Distance

Risk Management CEDE-15-6-099 6 Distance

Sustainable Housing and Building Green CEDE-15-6-100 6 Distance

The Truth About Mold CEDE-15-6-101 6 Distance
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CAMP REAL ESTATE SCHOOL - cont. Understanding 1031 Tax-Free Exchanges v2.5 CEDE-15-6-103 6 Distance

CAREER WEBSCHOOL ADA and Fair Housing CEDE-15-3-107 3 Distance

Basic Real Estate Finance CEDE-15-6-108 6 Distance

Commercial Finance & Investment Analysis CEDE-15-6-117 6 Distance

Commercial Leases CEDE-15-6-111 6 Distance

Commercial Sales and Exchanges CEDE-15-6-118 6 Distance

Cost Approach Overview CEDE-15-6-242 6 Distance

Environmental Hazards Disclosures CEDE-15-3-370 3 Distance

Ethics in Real Estate CEDE-15-3-112 3 Distance

Green Home Features CEDE-15-3-122 3 Distance

Green House Construction CEDE-15-6-123 6 Distance

Income Capitalization Overview CEDE-15-6-124 6 Distance

Methods of Residential Finance CEDE-15-6-113 6 Distance

Prequalifying Your Buyer in Today's Market CEDE-15-3-369 3 Distance

Pricing Property to Sell CEDE-15-6-114 6 Distance

Principles of Commercial Real Estate CEDE-15-3-119 3 Distance

Real Estate Math CEDE-15-3-109 3 Distance

RESPA Reform CEDE-15-3-125 3 Distance

Sales Comparison Approach CEDE-15-6-126 6 Distance

Short Sales and Foreclosures CEDE-15-3-110 3 Distance

Structuring Ownership on Commercial Real Estate CEDE-15-6-121 6 Distance

Tax Advantages of Home Ownership CEDE-15-6-115 6 Distance

Tax Free Exchanges CEDE-15-3-116 3 Distance

CLARK LONG SCHOOL OF REAL ESTATE 2015 AREC Required Topic RECE-15-3-432 3 Classroom

AREC Hearings-Your Opinion and Could it be You CE-15-3-175 3 Classroom

Buyer Representation in Real Estate CE-15-3-321 3 Classroom

Ethnic Diversity and Cross-Cultural Selling CE-15-6-176 6 Classroom

Foreclosures, Short Sales, REO's and Auctions CEDE-15-6-171 6 Distance

From Contracts to Closing CEIII-15-6-177 6 Classroom

Introduction to Commercial Real Estate Sales CEDE-15-3-172 6 Distance

Investment Property Practice & Management CEDE-15-6-173 6 Distance
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CLARK LONG SCHOOL OF REAL ESTATE - cont. Practical Application of Agency & Disclosure CEI-15-6-178 6 Classroom

Quadrennial Ethics CE-15-3-179 3 Classroom

Real Estate Contracts CEII-15-6-180 6 Classroom

Real Estate Policies & Procedures CEV-15-6-181 6 Classroom

Real Estate Schemes, Scams & Fraud CE-15-6-182 6 Classroom

Sustainable Housing & Building Green CE-15-3-322 3 Classroom

The Unauthorized Practice of Law CE-15-3-183 3 Classroom

FORT SMITH REGIONAL SCHOOL OF REAL ESTATE Agent & Broker Responsibility CEIV-15-6-186 6 Classroom

Code of Ethics CE-15-3-410 3 Classroom

Financing & 2015 Required Topic RECE-15-6-388 6 Classroom

Real Estate Policies & Procedures CEV-15-6-192 6 Classroom

LINDSEY SCHOOL OF REAL ESTATE 2015 AREC Required Topic RECE-15-3-382 3 Classroom

Agency & Disclosure CE-15-3-195 3 Classroom

Agent & Broker Responsibilities CE-15-3-196 3 Classroom

Arkansas Contracts CE-15-3-367 3 Classroom

Contract to Close CE-15-3-199 3 Classroom

Effective Property Management: CE-15-3-200 3 Classroom

Ethics: Stay out of Trouble with AREC CE-15-3-368 3 Classroom

Managing the COOP Agent: Protect the Buyer CE-15-3-201 3 Classroom

MCKISSOCK, LP 2015 AREC Required Topic RECE-15-3-404 3 Classroom

A Day in the Life of a Buyer Agent CEDE-15-3-256 3 Distance

A New Look at Contract Law CEDE-15-3-271 3 Distance

A Property Manager's War Chest of Tools for Conflict Resolution CEDE-15-3-257 3 Distance

Code of Ethics CEDE-15-3-258 3 Distance

Common Mistakes Every Agent Should Avoid CEDE-15-3-269 3 Distance

Danger in Plain Sight: Understanding Lead Paint CEDE-15-3-259 3 Distance

Demystifying Appraisals CEDE-15-3-272 3 Distance

Ethics Training for Today's Real Estate Agent CE-15-3-355 3 Classroom

Helping Buyers Narrow in on Their Dream CEDE-15-2-418 2 Distance

How is the Legalization of Marijuana Affecting the Real Estate Market? CEDE-15-3-416 3 Distance
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MCKISSOCK, LP - cont. How to Work with Real Estate Investors - Part 1 CEDE-15-3-260 3 Distance

How to Work with Real Estate Investors - Part 2 CEDE-15-3-273 3 Distance

It's High Tide You Got the Facts about Homeowner's Flood Insurance CEDE-15-3-413 3 Distance

Mortgages, Loans and Laws - How They Help Your Client CEDE-15-3-270 3 Distance

National Marketing, Negotiations and Closing the Sale CEDE-15-3-261 3 Distance

Navigating a Hot Seller's Market CEDE-15-3-415 3 Distance

Niche Marketing - Narrow Your Focus CEDE-15-3-262 3 Distance

Preparing a Listing Agreement CEDE-15-4-414 4 Distance

Property Management CE-15-3-402 3 Classroom

Real Estate Safety: Protect Yourself During a Showing CEDE-15-3-263 3 Distance

Short Sales and Foreclosures CEDE-15-3-417 3 Distance

MCKISSOCK, LP Simple Questions, Big Consequences CEDE-15-3-265 3 Distance

The Ins and Outs of Property Management CEDE-15-3-266 3 Distance

The Power of Exchange: Discover the Value of 1031 Tax Deferred CEDE-15-3-267 3 Distance

NATIONAL SCHOOL OF REAL ESTATE 2015 AREC Required Topic RECE-15-3-383 3 Classroom

8 and 10 Regulations Review and the New Agent CE-15-3-275 3 Classroom

8 and 10 Regulations Review and the Real Estate Professional CE-15-3-274 3 Classroom

Agent & Broker Responsibility CEIV-15-6-206 6 Classroom

Agents, Brokers, and the Personal Transaction CE-15-3-277 3 Classroom

Appraisal I: Understanding What It Means to the Transaction CE-15-3-293 3 Classroom

Ethics for NAR CE-15-3-208 3 Classroom

FAQ Review... What's New and What We Missed Last Year CE-15-3-276 3 Classroom

Filling in the Blanks for the Buyer Contracts Negotiations III CE-15-3-278 3 Classroom

Filling in the Blanks for the Seller Contracts  Negotiations II CE-15-3-279 3 Classroom

From Contracts to Closing CEIII-15-6-209 6 Classroom

Getting Busy with the Blanks: Contract Forms CE-15-6-210 6 Classroom

HUD-1 Net Proceeds Up Presentations CE-15-3-289 3 Classroom

HUD-1 The Last 24 Hours Countdown to Closing CE-15-3-290 3 Classroom

Learning from Our Mistakes: AREC FAQ's CE-15-3-288 3 Classroom

Management I Fair Housing From the Beginning CE-15-3-307 3 Classroom

Management II Basic Asset Management V. Property CE-15-3-292 3 Classroom

Marketing I: So Where Do I Start? CE-15-3-281 3 Classroom
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NATIONAL SCHOOL OF REAL ESTATE - cont. Marketing II: Listing Pitch CE-15-3-282 3 Classroom

Marketing III: Prospecting Scripts CE-15-3-283 3 Classroom

Marketing IV: Role Playing Buyer and Seller CE-15-3-284 3 Classroom

Marketing V: Open Houses Myth v. Reality CE-15-3-285 3 Classroom

Marketing VI: Open Houses: The Wonderland Tour CE-15-3-286 3 Classroom

Marketing VII: Open House Safety Issues CE-15-3-287 3 Classroom

Mortgage I The New Agent and Real World of Money CE-15-3-294 3 Classroom

Mortgage II Understanding the Buyer Perspective CE-15-3-295 3 Classroom

Mortgage III Understanding the Seller Perspective CE-15-3-296 3 Classroom

Practical Applications of Agency & Disclosure CEI-15-6-211 6 Classroom

RE Tax Issue I From the Agent Perspective CE-15-3-297 3 Classroom

RE Tax Issues II: From the Buyer Perspective CE-15-3-298 3 Classroom

RE Tax Issues III  From the Seller Perspective CE-15-3-299 3 Classroom

RE Tax Issues IV  Financial Planning for the New Agent and Beyond CE-15-3-300 3 Classroom

Real Estate Contracts CEII-15-6-212 6 Classroom

Real Estate Law I  Estate Law Basics CE-15-3-291 3 Classroom

Real Estate Law II Basics of Titling Property CE-15-3-305 3 Classroom

Real Estate Law III CE-15-3-306 3 Classroom

Real Estate Policies & Procedures CEV-15-6-213 6 Classroom

Technology I the Digital Footprint CE-15-3-301 3 Classroom

Technology II Implications of Social Media CE-15-3-302 3 Classroom

Technology III Apps v. Tactics  Work Smart CE-15-3-303 3 Classroom

Technology IV Using Resources to Research Zoning, Property Records CE-15-3-304 3 Classroom

Who's Working for Whom? Disclosure in a Dual Agency World CE-15-6-214 6 Classroom

Why Do I Fill in the Blanks This Way?  Contracts Negotiations I CE-15-3-280 3 Classroom

NORTHEAST ARKANSAS REAL ESTATE SCHOOL 2015 AREC Required Topic RECE-15-3-427 3 Classroom

Agency and the 2013 Updates: How it all Works Together RECE-15-6-443 6 Classroom

Agent and Broker Responsibility CEIV-15-6-132 6 Classroom

Closing the Deal Within the Law RECE-15-6-442 6 Classroom

Fair Housing CE-15-6-243 6 Classroom

Filling In the Blanks and That is All RECE-15-6-441 6 Classroom

From Contracts to Closing CEIII-15-6-133 6 Classroom
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NORTHEAST ARKANSAS REAL ESTATE SCHOOL - cont. Practical Application of Agency and Disclosure CE-15-6-386 6 Classroom

Real Estate Contracts and Forms CEII-15-6-134 6 Classroom

PROFESSIONAL BUSINESS ACADEMY 2015 AREC Required Topic RECE-15-3-389 3 Classroom

Contract Troubleshooting CE-15-3-218 3 Classroom

Ethics and Professionalism in Real Estate CE-15-3-219 3 Classroom

MLS Technology & Application CE-15-3-221 3 Classroom

MLS-Best Kept Secrets CE-15-6-220 6 Classroom

PULASKI TECHNICAL COLLEGE Energy Star Homes CE-15-3-438 3 Classroom

The 2014 Arkansas Energy Code CE-15-3-439 3 Classroom

REAL ESTATE TRAINERS FINANCE CE-15-3-371 3 Classroom

SUCCESS REAL ESTATE SCHOOL - LITTLE ROCK 2015 AREC Required Topic RECE-15-3-401 3 Classroom

Agent & Broker Responsibility CEIV-15-6-308 6 Classroom

Ethics and Professionalism in Real Estate CE-15-3-405 3 Classroom

Fair Housing CE-15-3-381 3 Classroom

From Contracts to Closing CEIII-15-6-309 6 Classroom

Practical Applications of Agency & Disclosure CEI-15-6-310 6 Classroom

Real Estate Contacts CEII-15-6-311 6 Classroom

Real Estate Policies & Procedures CEV-15-6-312 6 Classroom

SUCCESS REAL ESTATE SCHOOL - ROGERS 2015 AREC REQUIRED TOPIC RECE-15-3-403 3 Classroom

AGENT & BROKER RESPONSIBILITY CEIV-15-6-022 6 Classroom

Ethics for NAR IV Quadrennial CE-15-3-363 3 Classroom

FROM CONTRACTS TO CLOSING CEIII-15-6-021 6 Classroom

PRACTICAL APPLICATION OF AGENCY & DISCLOSURE CEI-15-6-019 6 Classroom

REAL ESTATE CONTRACTS CEII-15-6-020 6 Classroom

THE CE SHOP, INC. Anatomy of Commercial Building CEDE-15-3-135 3 Distance

Arkansas 2015 Required Topic RECE-15-3-429 3 Distance

At Home with Diversity CEDE-15-6-147 6 Distance
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THE CE SHOP, INC. - cont. BPOs: The Agent's Role in the Valuation Process CEDE-15-6-159 6 Distance

Did You Serve? Identifying Home Buying Advantages for Veterans CEDE-15-3-364 3 Distance

Enhance Your Brand and Protect Your Clients with Data Privacy and Security CEDE-15-3-347 3 Distance

e-PRO Certification Program: Day 1 CEDE-15-6-161 6 Distance

e-PRO Certification Program: Day 2 CEDE-15-6-162 6 Distance

Generation Buy CEDE-15-6-153 6 Distance

Green 100: Real Estate for a Sustainable Future CEDE-15-6-154 6 Distance

Green 200: The Science of Green Building CEDE-15-6-155 6 Distance

Green 300: Greening Your Real Estate Business CEDE-15-6-156 6 Distance

Hot Market Strategies CEDE-15-3-166 3 Distance

Online Risk Management CEDE-15-3-160 3 Distance

Real Estate Investors and Your Business CEDE-15-3-152 3 Distance

Real Estate Marketing Reboot: Innovate>Relate> CEDE-15-6-148 6 Distance

REO Properties: Responsibilities, Education and Opportunities for Real Estate 

Professionals CEDE-15-6-236 6 Distance

Roadmap to Success: Business Planning for Real Estate Professionals CEDE-15-3-237 3 Distance

RPR: Real-Time Data, Market Knowledge, Informed CEDE-15-3-149 3 Distance

Seniors and Real Estate Specialists (SRES) CEDE-15-6-145 6 Distance

Sign Here: Contract Law on E-Signature CEDE-15-3-158 3 Distance
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